




~ Valuation Summary 

A formal appraisal represents a point-in-time estimate of the price that a hypothetical, wi lling and able buyer would agree to pay and a hypothetical, wi lling and able seller would agree to 

accept for a business. Unlike, an appraisal, this estimate of value considers your unique circumstances as you contemplate a 100% sale to an advisor w ithin your practice. 
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Discounted Cash Flow {DCF) 

I I 1t $1,753,000 
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2.lx Pro Forma Reven ue 

H $1,s19,4s1 
Market Approach _J 

Effective Date: 07/27/2023 Purpose: 100% Sale to Internal Party 

Your valuation is based on a customized weighting of a discounted cash flow (DCF) and proprietary market transaction comparables. The customized weighting places more emphasis on the 

discounted cash flow analysis, as the purpose of this valuation is to determine the valuation of the practice for a contemplated 100% sale to an advisor within your practice. 

Deal Structure Impact lJ]) 

Deal structure can affect the price you receive in the event of a sale, as deal structure varies the risk to each involved party. A deal that provides more upfront cash provides more certainty 

for the seller but more risk to the buyer, whereas a deal structure that is composed primarily of contingent payments that are based on performance over t ime, provides less certainty for the 

sel ler but more protection for the buyer. In general, most financial advisors receive 40-70% of the purchase price via a non-refundable down-payment. 
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