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Adam Hartzell• 1s1 

LPL Financial Advisor located at Diamond Credit Union - I help my 
clients work to put all pieces of their financial puzzle together by 
using my customized process that I have developed during my 
career. 
Reading, Pennsylvania, United States • Contact info 
175 connections 

5 mutual connections: C,ndy Nagel. CFP®, MJ Mulhgan. and 3 others 

ES Diamond Credit Union 

�� Elizabethtown College 

View Adam's live 
profile on Linkedln 

11111!1 � 
0 i linkedin.com/in/adamhartze llfinancialadvisor/ 
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About 

I am an LPL Fmandal Advisor with Diamond Fmanetal Planning, a division of Diamond Credit Umon. where I have be-en 
a valued teammate since 2010. I work closety with many members of the credit union and am passionate about getting 
to truly know each one of my chents. 1 believe this to be the foundation of providing a personalized goal-based 
strategy to pursue one's life goals. I provide each of my clients sound and timely financjal guidance for a wide variety 
of life goals. mainly financial and retirement planning. extended care planning. and wealth transfer. To help you work 
toward your life goals, I hold my series 7 and 66 through LPL Financial and Life and Health Insurance License. 

0 
Skills 

Investment Strategies 

Retirement Planning 

Financial Advisory 

0 Experience

Industry• 

I Financial Services 

Lmkedln uses industry information to provide more relevant recommendations 

Learn more about industry options 
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Secur,t es and ad· soy se vices are- c'fo-ed througn ._Pl F1nanc a LO._ a registered 1r ·estf"l"'E'1t ad 1sor a1d 
brol<er-dealer rner>1ber: NR.:. .. S!0C). For nyperh�ks to ;1NRA and S':;C please re""er to Comact n•o 
sec� on abo\e. ris.,.r3nce products are offe·eo tnrougb .. PL or ts I C':flseo a,tf a�es. [83nk r3rre and DBA 
!'\lme] 1re not reg1s��red as a broker-dealer or nvestmer'lt 3d:t sor. Reg st�"'ed fepresentatNes of LPL o'fe 
produc:s and serv ces us rg {OBA eame] and may also be e-np oyees of {bank name]. -11ese produc:s and 
seMces are t:e :'lg o"fe'EO tnrougr"r LPL or its a"f 1ates wnich are separate er.tit es iroM anc not aff ates of 
[oank na.vie} or [DB,.., name). Secur t es and insurance ouered ·hrough LPL or :s aff iates are: 
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Not nsured by FD C or Any Other Gove·nr1en: Agency 
Not Bank. Gu3ranteed Click here to see complete 
Not Bank Depos :s or Obi ga:roes and applicable disclosures
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Visibility of your profile & network 
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1. Utilize a header image that emphasizes
your brand, the region, a personal interest,
or the building where your office is located.
Incorporate your logo and your slogan.

2. Use a professionally taken headshot

3. Your professional name, title
and designations

4. Write a niche - oriented headline using key
industry terms (refer to skills section below)

s. Add a License or Certification to
potentially receive 10% more followers.

6. Create a Personalized URL

7. About Section
- Provide a more in-depth description of who
you are and what you do

- Include the skills, accomplishments, and
specialties that make you unique.

- Show results - give specific examples of
how you've helped clients

- Add a personal element - explain why you
are passionate about your career

- Call to action - end your summary by
inviting people to connect with you

- Required Disclosure: Linkedln profile
disclosure info (under About section)

8. Skills Section -
- Use keywords and search terms likely to

appear in search results in your headline 
and About section 

- Find keywords that Linkedln uses to help
those searching for your service/skillset.

- Use those keywords found in their search
drop-down in your headline.

- Make sure your top 3 skills that you want
to be known for are checked so it signals to
Linkedln your core areas of expertise and raises
your status to "All Star".

9. Experience Section
Write a brief description of your current role then
add the required disclosures to the Experience
section of your profile. (2000 character limit)

1 O. Privacy Settings 
Don't give away free advertising to 
other advisors! Consider these 3 settings: 
- Who can see you as a connection (Visibilty section)

- Profile viewing options (Visibilty section)

- People also viewed (Preferences section)

https://www.linkedin.com/in/adamhartzellfinancialadvisor/
https://financialresourcesgroup.net/wp-content/uploads/2024/01/IS-LinkedIn-Disclosures.docx
https://financialresourcesgroup.net/wp-content/uploads/2024/03/IS-LinkedIn-Disclosures.docx

